=Fast Lane

Al+ Sales (AIS)

ID AIS Preis auf Anfrage Dauer 1 Tag

Voraussetzungen

¢ Basic familiarity with sales processes and terminologies to
comprehending the application of Al in sales.

¢ Fundamental proficiency in data analysis concepts to grasp
the significance of data-driven decision-making in sales.

¢ Primary knowledge of CRM systems to understand the
integration of Al technologies for sales optimization.
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Al+ Sales (AIS)

Weltweite Trainingscenter
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Fast Lane Institute for Knowledge Transfer (Switzerland) AG

Husacherstrasse 3
CH-8304 Wallisellen
Tel. +41 44 832 50 80

info@flane.ch, https:/lwww.flane.ch
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